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WHO GETS THE TRUST  
DISTRIBUTIONS THIS YEAR? 

Under tax law, beneficiaries of a trust must be entitled to their share 
of the trust’s income as at 30 June. Which means you have to decide 
who gets the income before you even know how much income there 
will be.

That’s why it’s so important to touch base with your accountant 
before the end of the financial year. We can help estimate how much 
income and capital gains your trust is likely to generate, so you can 
make informed decisions about how best to distribute it.

Keep in mind however, once you resolve to distribute trust income to 
someone, that person becomes liable for the tax on it, even if they 
don’t physically receive the money. 

On the surface, it may seem like a great idea to name low income 
family members as beneficiaries to take advantage of their lower tax 
brackets. 

However, recent ATO rulings have clarified that they’re watching that 
practice closely. If someone is named as a beneficiary, they must 
receive the real economic benefit of that income.

For example, if you distribute $100,000 to your 18-year-old son, 
you need to be able to show that he genuinely benefited from that 
money. Understandably, you may not want to hand over a $100,000 
cheque, but you still want to utilise his lower tax rate. 

Another key consideration is that once someone receives a 
distribution, they may become a connected entity of the trust, with 
this status lasting for four years. 

That may not matter immediately, but it could have tax implications, 
especially if you plan to sell a business in the next few years. 
Connected entities are included when applying small business tax 
concessions, so getting this wrong could cost you down the track.

In short, a little planning can make a big difference later. Contact us 
before 30 June so we can help you get your trust distributions right.

“Once you resolve to 
distribute trust income 
to someone, that person 
becomes liable for the tax 
on it, even if they don’t 
physically receive the 
money.”
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Notably, in the 2025-26 Budget announcement, the 
instant asset write-off extension was not initially 
included.

However, the Government has revised and promised 
to extend the $20,000 instant asset write-off for a 
further 12 months, until 30 June 2026. As a result, 
other parties and independents are debating 
an increase to the amount, and the measure’s 
permanency, particularly concerning their election 
promises.   

What does this mean for the 2024-25 income year? 

If your business has an aggregated turnover of less 
than $10 million, you’ll be able to:

•	 Immediately deduct the full cost of eligible assets 
costing less than $20,000 – provided they are first 
used or installed ready for use between 1 July 2024 
and 30 June 2025.

•	 Claim a deduction for certain improvements or 
additions (known as “second element costs”) made 
to assets you’ve already written off in previous 
years. To qualify, the extra cost must be:

INSTANT ASSET WRITE-OFF EXTENSION GRANTED

•	 The first amount you’ve spent on the asset after 
the year it was written off, and

•	 Less than $20,000, and incurred between 1 July 
2024 and 30 June 2025.

Notably, the $20,000 threshold applies per asset, not 
in total. So you can write-off multiple assets under 
this rule, as long as each one is under the $20,000 
limit.

What about assets over $20,000?

You won’t get the full write off immediately if an asset 
costs $20,000 or more. Instead, you can still place it 
into the small business depreciation pool:

•	 Deduct 15% in the first year the asset is used or 
installed, ready for use

•	 Then 30% each year after that.

The end of this measure could have significantly 
impacted your year-end planning — potentially 
requiring an entirely new strategy, if it had not been 
addressed

DON’T LET YOUR PARENTS’ LEGACY BECOME A COSTLY TAX BILL

One of the most significant tax burdens in Australia 
can arise when superannuation death benefits are 
paid to an adult child. 

These benefits can be taxed at up to 17% on the 
capital, and the amount is also included in the 
recipient’s taxable income. 

This can affect eligibility for a range of means tested 
benefits, such as child support assessments, childcare 
subsidies, private health insurance rebates, and even 
trigger the additional 15% tax on super contributions. 

The combined effect can add thousands of dollars to 
the overall tax bill on a parent’s superannuation.

Many older Australians were advised to keep their 
money in super for as long as possible - advice that 
made sense when the 15% tax on death benefits could 
be offset. However, this option was removed in 2017. 

Now, retaining funds in their super until death may 
lead to significant tax liabilities. In contrast, some 
individuals could withdraw their super early, pay little 
or no tax, and potentially save their children tens of 
thousands in unnecessary taxes.

If your parents have money in a super fund, it’s worth 
having a conversation with us. 

We can potentially help model the tax implications 
of keeping funds in super versus withdrawing earlier, 
helping your family make informed choices and 
potentially avoid a costly tax bill.
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IS MY LOAN IN THE RIGHT PLACE?

As the end of the financial year approaches, it’s 
a great time to pause and take stock of your 
financial situation. For most Australians, the two 
biggest financial assets are the family home and 
superannuation. 

Making minor improvements, such as saving on 
your home loan interest or increasing your super’s 
performance, can make a big difference to your 
long-term wealth. That’s why it’s worth reviewing 
both regularly.

So, is your home loan still the best deal it could be?

Now might be a great time to chat with your bank 
and see if there’s any room to negotiate a better 
rate. 

Or, consider asking a mortgage broker to do a full 
review, as they might uncover savings you didn’t 
realise were possible.

It’s also worth thinking about what features you’re 
using. 

For example, do you need to pay extra for a 
redraw facility if you’re only making the minimum 
repayments or don’t plan to redraw your loan? 
Sometimes it’s better to skip the bells and whistles 
if it means paying less interest in the long run.

Plus, if you’ve got investment loans, it may be 
worth exploring whether refinancing at a lower 
rate - possibly even as a home loan if you’ve got 
enough equity - could help ease the pressure.

A few simple tweaks now could set you up for a 
stronger financial year ahead.
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The end of the financial year is the perfect time 
to review your insurance arrangements, including 
your general business insurance and personal life 
insurance policies.

Many believe it’s best to hold life insurance through 
superannuation, largely because the premiums can 
be tax deductible. While this can be a smart strategy 
sometimes, it’s not always the best fit for everyone.

When you pay for life insurance through your super, 
you’re drawing down your super balance. 

While there are limits on how much you can 
contribute to super, there’s no limit on how much 
can be deducted to cover insurance premiums. 

In some extreme cases, people may unknowingly 
reduce their retirement savings by funding large 
insurance premiums through super. At the same 
time, they might be building investment assets 
outside of super and paying more tax on the income 
those assets generate, which can significantly hinder 
long-term wealth creation.

That said, if you’re not contributing the maximum 
to your super each year, then funding life insurance 
through super can be tax effective. 

For lower income earners, holding assets in your 
own name may also have no tax disadvantage. It’s 
also worth considering whether your insurance 
through super is more affordable or simply the most 
practical way to ensure you’re covered, especially if 
your cash flow outside of super is limited.

Another important consideration is who your 
beneficiaries are. If you’re planning to leave your life 
insurance to adult children or if you need to claim 
a TPD (Total and Permanent Disability) benefit, 
depending on how your policy is structured, there 
may be tax implications.

That’s why it’s essential to review your insurance 
with both an accountant to help you navigate the 
tax side and an insurance adviser to ensure you’ve 
got the right coverage at the best price.

A little planning now can make a big difference to 
your future. 

SHOULD I KEEP PAYING FOR MY 
INSURANCE THROUGH MY SUPER FUND?

“Consider asking a 
mortgage broker 
to do a full review, 
as they might 
uncover savings you 
didn’t realise were 
possible.”
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If you own a business, the answer to this question is 
probably yes - you should be thinking ahead about 
how to sell it in the most tax-effective way. 

Naturally, you’ll want to get the best possible price 
for your business, and ideally, pay the least amount 
of tax on the sale. In many cases, a well structured 
small business can even be sold with little or no tax 
paid. But that doesn’t happen by accident - it takes 
planning.

Your advisers need to perform important checks 
each year to ensure that you’re in the best position 
to qualify for small business tax concessions when it 
comes time to sell.

One of those key checks involves identifying your 
connected entities and affiliates—in simple terms, the 
other businesses or structures you control or have 
influence over. 

Why does this matter? 

When calculating whether you meet the eligibility 
thresholds (like turnover and net asset value), your 
business and the turnover and assets of all your 
connected entities and affiliates must be considered 
and included.

A review can be conducted on how your entities 
are owned and restructuring can be looked into 
if needed. How your spouse is connected for tax 
purposes could be changed, and in some cases, that 
alone can double the turnover threshold before tax 
concessions are affected.

Another critical step is to assess the market value of 
your assets, including personal ones. 

If your total net assets approach the $6 million cap, 
strategies like contributing to superannuation or 
upgrading your main residence can be considered. 
Both could help you stay under the limit and save 
substantial tax when you sell.

These kinds of strategies can often take years to 
implement correctly, which is why it’s so important to 
start planning well before you’re ready to sell.

If you’re considering selling your business down the 
road, let’s have a chat now so you won’t be caught off 
guard later. 

WILL YOU SELL YOUR BUSINESS IN 
THE FUTURE? 


